e Negotiation Training

0065 Mgy P Winning Negotiations

MOW Sports Club, South C, Nairobi
Wed 28" February 2018

9:00am — 4:00pm
Timetable v1
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Education Eroug

Session 1
9:00am - 9:45am L X . Lo
Ice Breakers: Experiential Learning, Critical Thinking

Session 2

9:45am - 10:15am

Introduction: Value of Negotiation

Session 3

10:15am —11:15am

Negotiation Theories

11:15am - 11:30am Health Break

Session 4

11:30am —12:30pm Negotiation in Practise

12:30pm - 1:30pm

1:30pm - 2:30pm

2:30pm —3:30 pm

3:30pm —4:00pm

Lunch

Session 5
Negotiation Role Play 1

Session 6
Negotiation Role Play 2

Session 7
Debriefing & Value Addition

Departure & Networking
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Website : http://www.akadeducationafrica.com/negotiation.php
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